






2018 Board of Directors Candidate David Messick 

1. Which best describes your philosophy regarding the future of Green Valley….keep the status-
quo or become an agent for change and why? 

Per Article VI of GVR's Articles of Incorporation, the period of duration of GVR shall be 
perpetual. Merely maintaining the status quo is contrary to this. 

 

2. What opportunities and challenges do you see in the future for GVR? 

The major challenge for GVR is to identify trends in 55+ communities and then to 
convince current members of the desirability of preparing for those trends. The greatest 
opportunity for GVR is to be prepared for future generations of GVR member-
homeowners when they arrive. 

 

3. As a Director of the Board, what would be one thing you would like to see changed that would 
improve the reputation of the Board? 

I'd like to see improved communications, both internal and between GVR and its 
member-homeowners, as well as between the Board of Directors and GVR member-
homeowners. 

 

4. There are several committees which support the Board of Directors. Is there at least one 
committee you would have a specific interest in serving on and why? 

I currently serve on the Planning & Evaluation Committee and chair the West Center 
Subcommittee. I have learned a great deal about the difficulties facing GVR as it works to 
meet the needs of current GVR member-homeowners while addressing future needs. I 
would like to continue serving on this committee and feel I have more to offer. 
 

5. Member dues represents 59.42% of GVR’s FY2018 Operating & Capital Budget. The rest of the 
budget comes from other sources. Should GVR continue to expand non-dues income to help 
keep dues low? If so, what strategies or other sources would you recommend? 

Many current GVR member-homeowners stress the need for careful financial 
management to keep dues as low as possible. Expanding non-dues revenues would help 
to address that need. I would give careful thought and consideration to any non-dues 
revenue generating options. 



6. GVR’s 23,000+ members represent approximately 76.7% of Green Valley’s 30,000 residents. 
Do you think GVR should be engaged in community issues that affect all residents, and if so, 
what type of issues? 

On behalf of its member-homeowners, GVR should stay well-informed about any and all 
community issues that affect all Green Valley residents and share that knowledge with the 
Green Valley community-at large. Taking a stand on a community issue or providing 
funds toward an issue should be decided by the membership.  
 

7. GVR maintains over $30M in capital facilities. Should GVR foster a long-term facilities plan? If 
so, do you have any suggestions how to implement that plan? 

As an entity that operates in perpetuity, GVR must maintain its facilities in perpetuity, so 
that future GVR member-homeowners will find Green Valley an attractive retirement 
option. GVR has a plan for maintaining its capital facilities and I support that. 
 

8. The tax-exempt, charitable GVR Foundation will assist local economic development and 
tourism through the soon-to-be-released community-based website, RetireArizona.org. Please 
explain why you would or would not support this endeavor. 

With Sahuarita to the north, copper mines to the west, and state land to the east, the 
opportunity for Green Valley to grow seems quite limited. Developers are building on the 
last GVR home sites available. Visiting family and friends will always be a good source of 
prospective Green Valley residents. At the same time, an active presence on the internet 
will help keep Green Valley in front of people who are considering possible retirement 
locations and who have not yet visited Green Valley, so that they can know what a 
wonderful place it is. 
 

9. In your opinion, what are the three (3) most critical issues facing GVR in the next three years? 

1] Striking a balance between the needs of current GVR member-homeowners with those 
of future GVR member-homeowners.  

2] Reducing or eliminating unauthorized use of GVR facilities.  
3] Finding a way to meet the current competing needs of GVR member-homeowners.  
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